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Trustco Bank Mortgages

Making Home Ownership a Reality
Low Closing Costs
No Borrower Paid PMI*
No Points, No Appraisal Fees
Friendly, Local Service

At Trustco Bank, we know that there are as many options for your mortgage as there are homes to choose from.
Finding the perfect fit is equally important for both. By offering top notch lending products and delivering the best in
customer service, we make the mortgage process easy and are with you every step of the way!
Stop in to any location and see for yourself why so many of your friends and neighbors are choosing Trustco!

TRUSTCO
BANK
Your Home Town Bank
R

Visit www.TrustcoBank.com or call 518-377-3311 for more information.
*PMI - Private Mortgage Insurance. Lender paid Private Mortgage Insurance on loans over 89.5% Loan-to-value. Please note: We reserve the right to alter or withdraw these
products or certain features thereof without prior notification.

EQUAL HOUSING

LENDER
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WITH THE PRESIDENT

Championing
Property Rights
In late March my extended family
and I traveled to Cuba. We have no
connection to that country, but now
that relations with the United States
are beginning to normalize, we wanted
to see it before things began to change.

JOEL KOVAL – 2017 GCAR PRESIDENT

It was a very interesting trip — I
learned a lot about Cuba and its people.
As a REALTOR® I was particularly
interested in how the Cuban housing
market operated. Is there private
property ownership? Is there a market
to buy and sell? Are there real estate
agents? Can foreigners buy Cuban
property?

Sobering Conditions
One of the first things that strikes
you when visiting Cuba is the general
living conditions. Traveling on our
tour bus, we saw many buildings that
looked about to fall. Our guide said
those buildings probably had multiple

families living within them, since Cuba
has a terrible shortage of housing.
As we traveled through Santiago
and Havana we saw some beautiful old
churches and government buildings,
but for the most part the housing
stock we saw was in poor condition.
I wondered: In a country where
everyone has a government-assigned
job, is given free health care, and can
get a free education through university
if they choose, why is the housing stock
so ramshackle?
The answer to that question starts
with the revolution itself, and winds its
way through often confused socialistic
policies that never quite produced the
intended results.

Disincentivizing and Disrepair
When Fidel Castro gained control in
Cuba in 1959, one of the first things
his government did was to mandate a
50% reduction in rent payments and
suspend evictions for any tenant who
was in arrears. Not long after that, the
government put an end to private
rental of housing altogether. Tenants
got an additional 50% reduction
in rent (which now got paid to the
state), and after 10 years were given
ownership of the house or apartment.
Landlords were offered a lump sum
payment or a monthly payment for
life to compensate for the taking of
their properties. Owners could sell their
properties, but the state had first right
of refusal. This effectively ended the
private market.
In 1984, a new law allowed for
sales between private parties, but the
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transactions required state approval, which was rarely
given. In 2003, even that limited ability to buy or sell
property was ended. Cubans’ rights as property owners
were limited to occupying their properties; passing them
on to heirs; or swapping them with another property
owner — straight up, with no exchange of cash, regardless
of differences in property value.
These policies caused a collapse in new construction of
residential property and removed the financial incentives
typically related to improving or even maintaining a home.
Although homeownership in Cuba was (and is) very high,
without financial incentives most owners allowed their
properties to fall into disrepair.

Freer but Not Free
In 2011, Cuba’s property ownership laws changed again.
Where now people can buy and sell property, the country
is still far from having a free market economy. Property
ownership is limited to Cuban nationals, and to foreigners
who have established legal residency, usually because of
long-term employment or marriage to a Cuban national.
No one can own more than two homes (one primary
residence and one vacation home). Private rental of homes
is still not allowed.
One of the biggest impediments faced by potential
home buyers in Cuba is the lack of mortgage financing —
payment in full is due at title transfer. This is not likely to
change anytime soon, as government officials state that
foreclosures will never be allowed. Without a method of
taking back the asset that secures the loan, it’s hard to
imagine how a viable mortgage market could exist.

A Cautionary Tale
You may be wondering what any of this has to do with
GCAR and its membership here in upstate New York —
which brings me to my point. Cuba had a vibrant real estate
market prior to 1959. In fact, some of the most desirable
homes in Cuba today, known as “capitalist construction”

homes, are properties built before the revolution. What
happened?
The pre-Castro government was massively corrupt, so
while there aren’t many Cubans pining for “the good
old days,” there is no argument that when the socialists
took over, property rights as Cubans knew them were
upended. State officials created laws intended to assist
and appease the peasant population that helped put
them in power. Further laws restricting sales removed
the incentive to build or maintain property, resulting
in an enormous housing shortage and decaying living
conditions. Regardless of what the original intent of the
property law changes may have been, it’s hard to imagine
that anyone is happy with the results.
While no one here in New York is anticipating anything
like the events that rocked Cuba in 1959, every year we see
new laws proposed in the legislature that have an effect on
property rights. Most of those laws are proposed with the
best of intents, but their implementation could have actual
unintended consequences. Who is looking over these
proposed laws and anticipating what the real-world effects
might be? Who is looking out for the rights of property
owners? In a word: REALTORS®!

REALTORS® Call to Advocacy
Through RPAC, the REALTOR® Party and advocacy on the
part of local and state associations like GCAR and NYSAR,
REALTORS® make it our business to promote laws that are
in the best interest of property owners, and to fight laws
that threaten to strip away property rights. I encourage you
all to participate in this fight. Contribute to RPAC. Answer
the “Calls to Action” that come into your email inbox.
Participate in lobby day at the State Capitol (call GCAR for
details) and be aware of local laws in your community that
threaten property rights.
As REALTORS®, one of our primary duties is advocacy.
Remember your duties!

Sympathies are extended to:
GCAR member, Michelle Poccia, Keller Williams, on
the passing her mother, Dorotha Dailey Hershey, on
April 28, 2017.

Across the Association
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GCAR 2017
Bowling for RPAC
Over 100 GCAR members enjoyed an evening of
strikes, spares and gutter balls on Tuesday, May 2nd for
our fourth annual Bowling for RPAC event. Together, we
raised more than $5,000.00 for the REALTORS® Political
Action Committee. A 50/50 fundraiser held at the
event raised $475.00 to be donated to Logan Strong- a
charity to help Kevin, Jennifer and their 4 month old
son, Logan Fogg. Logan was recently diagnosed with
a malignant brain tumor and is currently undergoing
extensive chemotherapy.

CONGRATULATIONS TO THE
FOLLOWING TROPHY WINNERS:

Top Team Score: Sunmark Federal
Credit Union

Most Team Spirit: Better Homes and
Gardens, Tech Valley

Thank you to our sponsors

Most Gutter Balls: Amy Pisinski

Top Male Bowler: Greg Henzel,
Sunmark Federal Credit Union

Top Female Bowler: Victoria Gettings,
RealtyUSA
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AFFILIATE CORNER
Meet Anna Smith from PrimeLending!
Anna Smith, a mortgage loan officer at PrimeLending,
A PlainsCapital Company, tailors your buyer’s financing
to their unique lifestyle and goals. With Anna, you can
expect an authentic experience defined by honesty,
integrity and complete dedication. Whether your clients
are past home owners or buying property for the first
time, they (and you!) deserve a smooth, respectful and
personable transaction. At its core, Anna’s professional
service is founded on the bedrock aim of long-term
financial security and wealth accrual coupled with superb
service to all parties involved.
”I believe that what makes you successful is to find
something that you love to do and then offer it to others.
It is important to me that clients have a fully educated
mortgage process. I am fortunate to be able to work with

many of the wonderful GCAR agents to help people meet
their goal of home ownership. ” –Anna
Anna has a Bachelor’s degree with concentrations in
both Accounting and Marketing. In her free time she
enjoys hiking, competitive running and equestrian sports.
Contact Anna to take
advantage of today’s
financial opportunities.
518-368-4404 or
amsmith@primelending.com
NMLS 1266944
PrimeLending NMLS 13649
www.my518mortgage.com

COMMERCIAL & INDUSTRIAL
REAL ESTATE BROKERS, INC.
27TH ANNUAL MEMBER-GUEST GOLF TOURNAMENT & FUNDRAISER
JUNE 19, 2017 | SCHUYLER MEADOWS COUNTRY CLUB
Interested in Sponsoring this Event? Would you like to Donate Raffle Items?
Please visit our website at www.cireb.com
Golf registration forms to be sent out shortly
This year CIREB is proud to spend the day raising money for

Across the Association
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NYSAR 2017 SCHOLARSHIPS

NYSAR Education
Scholarships
Available
New York State Real Estate Education Foundation is
accepting applications for the October 2017 awards.
Through its scholarship program, the New York State
Real Estate Education Foundation (NYSREEF) aims to raise
the level of knowledge, professionalism and client service
among those in the real estate profession by encouraging
participation in approved courses.

Eligibility
Any individual who has at least one year experience
in real estate sales and/or related disciplines, who is
licensed and practicing in New York State and who holds
primary REALTOR® membership in New York State is
eligible. Applicants should:
• Show positive motivation toward real estate education
and
• Demonstrate a proven interest in furthering their
career in real estate or real estate education.
• Prove your interest in furthering your career in real
estate or real estate education. It is expected that,
upon earning a national designation, scholarship
recipients will maintain REALTOR® and designation
membership to make the most of the Foundation’s
investment in your future. Applicants will be granted
no more than one award per year.

Application Requirements
Completed applications must be sent by July
31. Incomplete or unsigned applications will not be
considered. Only one application per year will be
considered.
Two letters of recommendation supporting the
applicant must be included and must have been written
within the previous three months. Recommendations
must include one from the broker or manager of the firm
with which the applicant is associated; the other from
someone else familiar with the applicant professionally
(such as a local board officer, a community or civic
8 Across the Association

organization leader or other professional). If the applicant
is a broker, two professional recommendations will be
accepted.
Applicants must attach a letter providing information
about why this particular scholarship is needed (although
scholarship awards are not based solely on need, you
may address any existing financial hardship), plans for
use of the scholarship, how it will assist in your career
development, and your future goals relating to the use of
the scholarship. A statement of community involvement,
local board activities and any other information that
might aid in the selection process may be included in
your letter.

Scholarship Types
Scholarships are currently available for:
• Accredited Buyer Representative designation course
• Certified International Property Specialist designation
courses
• GREEN designation courses
• Graduate REALTOR® Institute designation courses
• Military Relocation Professional certification course
• Resort & Second‐home Property Specialist
certification course
• Sellers Representative Specialist designation course
• Seniors Real Estate Specialist designation course
• Other National Association of REALTORS® or NAR
affiliates’ educational programs
• Instructor Training Institute (Maximum allowable
amount is half of the tuition.)
Awarding of Scholarships - Applications will be
reviewed and awards announced by the Board of
Directors of NYSREEF twice a year, in February and
October. Applications for October Awards are due by July
31st. To learn more, visit www.nysreef.org
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NAR MEMBERSHIP REQUIREMENT
To maintain your REALTOR® member status, you are required to complete
one two and a half hour code of ethics class – that meets NAR’s standards- once
within designated two year cycles. We are currently in cycle 5 which runs from
January 1, 2017 through December 31, 2018.
Only Emeritus members are exempt from this course, EVERYONE else is
required to take it; Once completed, please email, fax or mail in your completion
certificate to disom@gcar.com so we can track compliance. Need to take a
class? Classes are available at 1) GCAR’s school: The Real Estate Professionals
Institute, 2) the CE Shop-GCAR’s online school or 3) For free at nar.realtor.com

A mortgage relationship
you can bank on.

At 1st National, we’ve been building lasting relationships with realtors and
homeowners through exceptional mortgage service since 1923. We have
a seasoned mortgage lending staff who go out of their way to make every
transaction smooth and stress-free for everyone involved by offering local
processing and servicing. We are committed to meeting your financing needs
with no hidden costs. Because at 1st National, it’s the way we all work together
— that sets us apart.
Main Office: 201 Mohawk Ave, Scotia
Niskayuna • Colonie • Guilderland
Glenville • Schenectady • Saratoga
Rotterdam • Clifton Park

www.firstscotia.com
518.370.7200
FIRS_1401_RealtorMortAd_v8_5x3_5.indd 1

8/7/14 1:08 PM

View hundreds of previously enjoyed
and new construction homes every day
online and in print Sunday.
2.8 MILLION
450,000
40,564
44,000

Monthly Digital Page Views
Digital Users
The Daily Gazette Circulation
Weekly newspapers mailed to
21,500 Households in Clifton Park &
22,500 Households in Niskayuna

WELCOME NEW GCAR MEMBERS
REALTOR PRINCIPAL BROKER
A & M Prospect Properties, Ltd.
Kathleen Mussi
217 N Main St
Gloversville, NY 12078

Spire Inspection
Lawrence McGann
11 Gretel Terrace
Ballston Lake, NY 12019

Beverwijck Realty, LLC
Nicholas C. Braman
107 Bridge Ave
Cohoes, NY 12047

REALTOR NON-PRINCIPAL
518 REALTY
Jenna Dumke

Black Quarry Real Estate
Michael Gansberg
301 W 118th St, Suite 102
New York, NY 10026
City of Schenectady
Molly S MacElroy
105 Jay Street
Schenectady, NY 12305
Track Realty Prime, LLC
Gardner Cummings
368 Broadway Suite 14
Saratoga Springs, NY 12866
AFFILIATE
Brian Daley, CPA
Brian Daley
964A Route 146
Clifton Park, NY 12065
Movement Mortgage
Bob LaPointe
115 Stevens Ave, Suite 107
Valhalla, NY 10595
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BERKSHIRE HATHAWAY
HOMESERVICES BLAKE
Arpi Balgin
Kay Byrd
Perter Forget
Frank Giudici
Sean Murphy
Christopher Pickett
Florence Reddy
Michael Trinsey
Dozier Washington
Karen Zalewski-Wildzunas
BEVERWIJCK REALTY
Lawrence Magguilli
BIG BLUE REALTY
John Gardy
CARROW REAL ESTATE
Mallory Zakeosian
CLANCY REALTY
Karen Heath
COLDWELL BANKER
Natalia Barrientos
Martha Burke

Christopher Chin
Caitlin Cucchiella
Elisabeth Draper
Sarah Drobnack
Yawei Gao
Chuck Mba
Natalia
Zachary Sawyer
EXIT REALTY CAPITAL’S CHOICE
Humeyra Gunay
GUCCIARDO REALTY GROUP
Christine Benson
HUNT ERA
Monica Arias Miranda
KELLER WILLIAMS
Dania Bagyi
Valerie Coreno
Kristen Ellison
Heather Hamlin Martin
Todd Herbinger
Michael LaMore
Bryan Morgan
Adam Pumilio

MIRANDA REAL ESTATE GROUP
Joaquin Benton
MONTICELLO
Nathaniel Murray
REALTYUSA.COM
Gloria Comella
Farouk Elgidely
Keith Kerrigan
Karen Kettlewell
Jonathan Lanahan
Ashley Nagy
Rylan Nelson
Vincent Padula
Adrienne Pieluszczak
Philip Sabatino
Erik Smith
REYNOLDS CONLIN
Brian Conlin
SELECT SOTHEBY’S
Andrea Norton
SUNRISE REALTY
Lisa Hollenbeck

KINDERHOOK GROUP
Jeff Blair

TRACK REALTY PRIME
Jennifer Neil

LAVIANO & ASSOCIATES
Jeffrey Bank

WEICHERT REALTORS
Shiv Hari

LEVERAGE REAL ESTATE
Douglas Carlton
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Trademark/Logo Rules
Trademark/Logo Use with Member’s Name
A. In Salutations, Addresses, Signatures
It has become customary in some areas for one
Member to address another Member as, for example,
“REALTOR Jones”. Since such usage of the terms REALTOR®,
REALTORS® and REALTOR-ASSOCIATE® is not inconsistent
with either the laws governing the use of registered
marks or the objectives of the PROGRAM, such usage
has been accommodated by the policies and guidelines
adopted by the National Association.
B. On Business Cards
Business cards usually carry a firm name and the
name of an individual. Depending on the membership
status of the individual named and the standing of the
firm’s principals, it may be appropriate to use one of the
terms REALTOR®, REALTORS® or REALTOR-ASSOCIATE®
with either or both names. The guidelines and policies
governing use of these terms with the firm name are
covered in the next section entitled “With Firm Name”.
This section focuses only on use of those terms in
association with an individual’s name.
If the individual is a REALTOR® Member, the term
REALTOR® may be used adjacent the Member’s name
provided appropriate separating punctuation is also
used. The preferred form for the term is all capital letters
and the registration symbol “®”.

Trademark/Logo Use with Firm Name
For purposes of this Manual, the term “firm name”
means the local name by which the firm is distinguished
from other firms by the Member Board, the state licensing
authority and the public. In the case of firms that are
affiliated with a franchise organization and independent
offices owned by a conglomerate, the local firm name,
rather than the franchisor or conglomerate name and
logo, serve to distinguish one franchise or conglomerate
office from another of the same franchise or conglomerate
Across the Association

and operating within
the same state or same
market area. Use of the
firm address may also
be useful in identifying
f ra n c h i s e
and
conglomerate offices,
but is even more
important for multioffice firms and independent firms commonly owned.
With the foregoing in mind, the terms REALTOR®,
REALTORS® and REALTOR-ASSOCIATE® may be used
adjacent to a firm’s name, but the terms REALTOR or
REALTORS may not be included as part of the firm name.
The objective of this limitation is to restrict use of the
MARKS to a local firm name, since it is the local firm which
has elected to be a member firm and which is therefore
subject to the Code of Ethics and requests for arbitration
before the Member Board to whom that firm belongs.
A. On Letterhead/Business Cards
The MARKS may be used on the business cards and
letterhead of Members provided the rules of form
and the guidelines concerning use of the MARKS in
connection with a business name are followed. An
individual Member’s name must be separated from the
terms REALTOR®, REALTORS® and REALTOR-ASSOCIATE®
by punctuation.
B. On Signs/In Advertising
The MARKS may be used on a Member’s office and yard
signs and in advertising provided such use conforms
to the policies and guidelines set forth in this Manual.
Remember that the firm address must accompany
uses of the MARKS when such use extends beyond the
jurisdiction of the Member’s Member Board.
For more information, visit: https://www.nar.realtor
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W C R C A P I TA L R E G I O N C H A P T E R

WCR Breakfast of
Champions
Our 17th annual “Breakfast of Champions” was held
on April 6, 2017 at the Glen Sanders Mansion. Over 400
people attended this event in recognition of the top
producers in our industry. Awards were presented to
REALTORS® who achieved $4,000,000 or more in volume
or 20+ transactions. The event was kicked off with a
networking coffee hour followed by breakfast with special
guest speaker, Gregory Connors, Senior Staff member of
the U.S. Government Relations & Regulatory Affairs team
for GLOBALFOUNDARIES, U.S. Awards were presented
by 1995 Women’s Council of REALTORS® President, Nina
Amadon and Greater Capital Association of REALTORS®
CEO, Laura Burns.
WCR would like to thank to our VIP Sponsor, Bank of
America Home Loans. Congratulations to all the award
winners!
To join WCR, and for information on upcoming programs
and events, visit us at wcr.org

UPCOMING WCR EVENTS:
June 14th: Annual Golf Outing - Van Patten Golf
Course
July 25th: “Dark Tuesday” Networking Mixer Saratoga National
Please mark your calendars for these dates!
Support your local chapter by becoming a member!
To join, go to wcr.org and click “Join Now!”
We look forward to seeing you at our events!
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WCR 19TH ANNUAL GOLF OUTING
WEDNESDAY, JUNE 14, 2017
VAN PATTEN GOLF CLUB
924 Main Street Clifton Park, NY
Registration 8:00 a.m. | Shotgun starts at 9:00 a.m.

SPONSORSHIP OPPORTUNITIES
Eagle Sponsor - $1250 Includes 8

Golfers and Tee Sponsorship

Birdie Sponsor - $700 Includes 4
Golfers and Tee Sponsorship

Par Sponsor - $450 Includes 2
Golfers and Tee Sponsorship

INCLUDES:
Lunch, Cocktail Reception, Dinner Buffet, Prizes,
Golf and Cart.
Individual Golfers
$125 for WCR Members and $150 Non Members
Dinner Reception Only $30 Dinner Buffet
CHECKS PAYABLE TO WCR AND MAILED TO:
Kristyn Kamber C/O Homebridge Financial
12 Century Hill Drive Latham, NY 12110

GET PSYCHED & SAVE THE DATE!
GCAR’s Realtor Day-Trade Show is at the new Albany
Capital Center this year! On Thursday, October 19, 2017,
our annual trade show will take place from 11:30am
– 6:00pm. We’ll have an exciting key note speaker,
multiple seminars and exhibitors that will boost your
business & assist your clients! Plus, a VIP lounge
for RPAC and lots of great prize give away’s and
food & artisan vendors! We’ll conclude
our event with a cocktail reception
with a stellar view of Albany’s
Empire State Plaza & downtown.

Across the Association
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EDUC ATION C ALEND AR
DATE

CLASS

CE

FEE

LOCATION

5/24/17

Yield Results at Your
Open House

0

$15

GCAR

Learn the strategies needed to sell your listing at the event, plus
create future Business. Lunch provided by Homestead Funding.
Instructor: Mary Peyton, Associate Broker

6/8/17

Short Sales &
Foreclosure Resource

6.5 CE hrs

$125

GCAR

Obtain this designation & help buyers pursue short sale & foreclosure
opportunities, plus build your business for the long term in this
market. Instructor: Linda Damic, ePRO, GRI, HOMES

6/22/17

Introduction to
Commercial RE:
Tools of the Trade

Malta Hyatt

Early bird special until May 31st. Learn all about Office & Industrial
buildings, Retail considerations, Investment properties, Apartments,
Land, Commercial customers, Listing agreement clauses, getting &
marketing the listing, commission disputes and more. Instructor:
Richard Ferro, CCIM

GCAR

Learn ‘what’s next’ now that you’re a REALTOR® How to generate
leads, create new business & plan for a long career. Instructor: Brian
Walters, GRI

6/28/17

7.5 CE hrs

Now I’m a REALTOR®

$125/$175

0

$15

CLASS DESCRIPTION

UPCOMING EDUC ATION COURSES
75-HOUR SALESPERSON
LICENSING COURSE

45-HOUR BROKER LICENSING
COURSE

Let people know, GCAR’s next
salesperson licensing course starts
Monday, July 31, 2017 and runs
for two (2) weeks, Monday-Friday
from 9:00am – 5:00 pm, ending on
Friday, August 11, 2017. Cost is
$400 including the text book. The
course is being held at the board
office at 451 New Karner Road,
Albany, NY 12205.

Interested in owning your own
brokerage house or advancing to the
next level of professionalism? Join
GCAR’s next broker licensing course
which runs for six Wednesdays &
Thursdays on: August 9th, 10th,
16th, 17th, 23rd & 24th. Cost is $400
including the text book. Course is
being held at the board office at 451
New Karner Road, Albany, NY 12205

Find us on
@gcarny
14 Across the Association
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Going
Digital!
Foley Publications,
is proud to partner
with the Greater
Capital Association
of REALTORS®.
Together we will
provide a professional,
interactive electronic
magazine for
the Association’s
membership.

Across the Association
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Elevate your career
with NYSAR’s flexible, affordable, income-producing educational offerings.

Graduate to a new level as a GRI.
The Graduate REALTOR® Institute (GRI) is designed to:
• Increase your productivity.
• Reduce your risk.

• Maximize your resources.
• Solve your toughest challenges.

Earn the GRI by completing 90 hours of course work within five years.

Gain additional expertise
in areas of special interest to
you with the ABR, CIPS, CRS,
Green, MRP, RSPS, SRS, SRES
and SFR designations.

Visit NYSAR.com for the full course schedule.
Or, call 800.239.4432 X219 to discuss your
professional development path.

