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Visit www.TrustcoBank.com or call 518-377-3311 for more information.

R

Your Home Town Bank

TRUSTCO
BANK

Trustco Bank Mortgages

Financing up to 97% LTV!**

Making Home Ownership a Reality

EQUAL HOUSING
LENDER

Low Closing Costs
No Borrower Paid PMI*

No Points
No Appraisal Fees
Friendly, Local Service

*PMI - Private Mortgage Insurance. Lender paid Private Mortgage Insurance on loans over 89.5% Loan-to-value. **LTV - Loan-to-Value. Please note: We reserve the right 
to alter or withdraw these products or certain features thereof without prior notification. Trustco Bank NMLS ID 474376.

95% and 97% LTV * Mortgages!

http://www.TrustcoBank.com
www.arnoff.com
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Our business has gone through some 
pretty significant changes over the past 
decade. Many of us got our first true 
“smartphones” when the iPhone came 
out … in 2007. Could you — or your 
clients — live without that tool now? 
Zillow was founded in 2006. The shoes 
I have on right now are older than that, 
but look how they’ve changed our 
business! Zillow I mean, not my shoes. 

The ways we conduct our business 
internally and disseminate information 
to the public certainly have changed, but 
the most important roles we perform as 
REALTORS® have not changed much at 
all. What are they? Local market expert. 
Game manager. Negotiator.  Financial 
advisor. Psychologist. We make sure 
everyone involved in a deal is doing 
what they are supposed to be doing 
when they are supposed to be doing 
it. We come up with the new twist that 
gets the negotiation moving again after 
it has stalled. We’re the steady hand 
when things get complicated and clients 
forget the goals they shared with us at 
the start. We’re the lubricant that keeps 
the deal from seizing up and the glue 
that keeps it together. 

What is your value proposition? Do 
you have the training, experience and 
confidence to perform the vital roles that 
you are expected to carry out? 

Few things are more damaging to 
our reputation as REALTORS® than a 
practitioner who lacks the skills to bring 
a transaction to a successful close. When 
someone has a good experience with 
their REALTOR® they generally tell a 
few friends and family about it. When 
they have a bad experience, they tell 
everyone who will listen! 

With the changes we’ve seen in our 
business and the changes yet to come 
we CANNOT afford to have agents acting 
with anything less than the utmost in 
professionalism and service. If you need 
training, get it! If you lack experience, 
partner up with someone who has it. If 
you lack the confidence to look someone 
in the eye and tell them what they really 
need to do, go back to the previous two 
sentences. 

One of the more frustrating things I 
experience in my business is the agent 
who refuses to take ownership of the 
transaction. Lawyers, inspectors and 
lenders all have their roles, but it’s our 
job to keep everyone moving in the right 
direction. 

How many times have you heard an 
agent say, “Just let the attorneys handle 
that”? I love the attorneys I work with, 
but I don’t treat them like they’ve just 
come down the mountain with stone 
tablets in hand. Who knows more of 
the details in a particular transaction 
than we, the agents, do? The attorneys 
are there to give their blessing to the 
solution we’ve already figured out, not 
to figure out the solution. This applies 
to the other players in our transactions 
too. There’s a reason why we’re the most 
highly compensated members of the 
team — we’re supposed to be running 
the show! 



GCAR Member, Ken Raymond, Coldwell Banker Prime 
Properties, on the passing of his daughter, Mary Ann 
Donnelly, on September 18, 2017.

Sympathies are extended to:
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MEGHAN REED
Marketing/Communications 
Manager

Meghan graduated from the 
University at Buffalo with a degree in 
communications and has a graduate 
degree from George Washington 
University in publishing. Prior to 
accepting this position, she served 
as the communications specialist for 

the National Sheriffs’ Association in Washington, DC. Meghan 
lives in Albany with her husband and two children. 

SUZANNE CLOSE
Director of MLS Operations

Suzanne comes to the ENYR MLS 
following positions as Education 
Director for the Greater Binghamton 
Board and Association Exec for 
the Columbia Greene - Northern 
Dutchess Board of REALTORS®. 
Suzanne holds a Bachelor of Science 
Degree in business as well as the 

REALTOR® Certified Executive designation, the Counsel of 
MLS 2 and e-Pro certificates as well as designations from 
Toastmasters International.   

JASON HYATT
MLS Tech Support Associate

 A schoolteacher of 15 years, Jason 
left teaching to pursue a career in 
real estate with Coldwell Banker 
Prime Properties.  After 2 years of 
selling real estate, Jason has joined 
the staff at the Eastern New York 
Multiple Listing Service as a Tech 
Support Associate. Jason lives in 

Schenectady with his wife and two kids. Walking and playing 
guitar are among his hobbies.

KIM DEMCZAR
Receptionist/GCAR/MLS Support

Before coming to GCAR/
ENYRMLS, Kim was a manager for a 
commercial building in downtown 
Albany for 7+ years.    A graduate of 
Green Mountain College, Kim now 
lives in Rotterdam.  She enjoys the 
beach, going to sports activities, 
walking and hanging out with her 

grandchildren.

GCAR AND ENYRMLS WELCOME 
NEW EMPLOYEES
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G C A R  C O M M U N I T Y  O U T R E A C H

GCAR Community Outreach 
Funds Help Area Organizations

In September, the Quest for Grace 
Foundation and Mechanicville Area 
Community Services Center each 
received a $2,000.00 donation from the 
GCAR Community Outreach Fund.

Quest for Grace Foundation is a 
501©(3) organization established in 
2005 to serve children in foster care in 
the capital district of NYS.

The co-founders Dr. Louis Ianniello 
and his wife Michele have established 
this Foundation to provide clothing 
and essentials to children in foster care.  
Their motto is “Every Child is a Gift,” and 
is operated through two part time paid 
staff and twelve part time volunteers.  

Gently used clothing, toys, books, 
strollers and other infant and children’s items are secured 
through local garage sales and donations.  Foster children 
from age preemie to 18 years are offered 7 days of clothing 
and items essential to life twice per year.  Pajamas, socks and 
underwear are purchased new.

Their facility is located at 802 Union St., Schenectady, NY, 
however service is provided to foster children throughout 
the capital district of NYS.  Approximately 1,300 children 
were served during 2016 and the goal for 2017 is to provide 
assistance to 1,500 children in foster.

The Mechanicville Area Community Services Center 
(MACSC) was founded by a group of local parents as a safe 
place for youth to get together.  Forty-five years later, MACSC 
is still strongly connected to its roots with youth development 
programs, after-school clubs, school aged child care, Summer 
Adventure Program, Anti-Violence Programs, pre-school 
and toddler childcare.  Additionally, MACSC has grown to 
holistically address the needs of local families with a domestic 
violence advocacy program, health and wellness for seniors, 
family development programming, emergency assistance, 
holiday assistance, school supply drives, food pantry, 

provision of onsite satellite services 
like WIC, mental health, food stamps 
and Medicaid enrollment as well as 
traditional community center recreation 
and community based programs.

More than 6,000 people continue 
to visit MACASC each year; with a city 
population of only 5,000 - this is a number 
MACSC is proud of as so many are able to 
find support in their programs.

We would like to thank our members 
who have generously contributed to 
the Community Outreach Fund, making 
these and other donations possible.



Connect with us!

NYSAR.com is your 
ultimate industry resource.

Login to NYSAR.com today! 

24/7 access (from any device) to:

• Education course schedule
• Online CE options
• Legal and risk reduction resources
• Member Perk discounts and special offers
• Legislative updates
• Market data and insights
• Industry and association news

Trustco Bank has been the low cost provider of high 
quality products and services since opening for business 
in 1902 in the upstate town of Schenectady, New York. 
Throughout this time Trustco Bank has remained true to core 
banking principles and did not get caught up in any of the 
latest banking fads that have caused so many other banks to 
close their doors over the years. In 2002, the company began 
a large expansion, opening over 80 new branches in Central 
Florida, Massachusetts, downstate New York, New Jersey, 
and Vermont.

Today, Trustco Bank has 145 branch locations, 51 of which 
are in the state of Florida. The Bank believes in old school, 
personal service and welcomes each customer by name 
as they enter the branch. Offering a wide variety of great 

deposit and loan products, the bank specializes in residential 
mortgage lending. As of December 31, 2013, Trustco Bank’s 
assets were $4.6 Billion. Trustco Bank has paid dividends 
to its shareholders for over 100 consecutive years, and has 
remained profitable throughout its history, including the 
recent financial crisis. In May 2015, SNL Financial rated Trustco 
Bank the 12th best performing savings bank in the country. 
Trustco Bank is traded on the NASDAQ under TRST.

Contact
MIKE LOFRUMENTO

5 SARNOWSKI DR.
GLENVILLE, NEW YORK 12302
518-381-3662

AFFILIATE CORNER
Trustco, Your Home Town Bank

www.nysar.com
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A new tool for GCAR and 
Eastern NY MLS REALTORS®!

Have you signed up for this new 
member benefit yet?

Do you know how to use your CMA 
to generate seller leads? Do you know 
what real estate topic consistently gets 
the most clicks, comments, likes, and 
shares on social media? How about 
which mobile app will help you answer 
a client question about a property – 
anytime, anywhere?

Many MLS subscribers already know 
the answer to these questions, thanks to 
RE Technology, a free member benefit – 
and you can too! Your complimentary 
RE Technology account gives you 
instant access to:

• Daily tips, tricks, and educational 
articles on how to leverage 
technology for greater success

• Comprehensive directory of real 
estate technology products

• Reviews of new apps and real estate 
tools

• Industry news

• Live educational webinars

• …and more!

With the growing competition that 
real estate professionals are facing in 
an ever-changing industry, technology 
tools and resources are crucial to 
success. It’s the goal of RE Technology, an 
online educational resource, to support 
real estate professionals in getting the 
most up-to-date digital marketing skills 
information. This knowledge will help 
you to serve consumers who are buying 
and selling real estate.

This service, which normally costs 
$199/year, is offered to GCAR Members 
FREE of charge. The RE Technology 
subscription gadget is now available on 
your Paragon MLS dashboard. 

Our goal is to help you find easy to 
use technology that works for you and 
your business  -- not technology you 
need to work at using.

R E  T E C H N O L O G Y



SAVE THE DATE
Greater Capital Association of REALTORS® Annual Meeting

Main Office: 201 Mohawk Ave, Scotia 
Niskayuna • Colonie • Guilderland 
Glenville • Schenectady • Saratoga 
Rotterdam • Clifton Park

www.firstscotia.com 
518.370.7200 

At 1st National, we’ve been building lasting relationships with realtors and 
homeowners through exceptional mortgage service since 1923. We have 
a seasoned mortgage lending staff who go out of their way to make every 
transaction smooth and stress-free for everyone involved by offering local 
processing and servicing. We are committed to meeting your financing needs 
with no hidden costs. Because at 1st National, it’s the way we all work together 
— that sets us apart.

A mortgage relationship  
you can bank on. 

A mortgage relationship  
you can bank on. 

FIRS_1401_RealtorMortAd_v8_5x3_5.indd   1 8/7/14   1:08 PM

View hundreds of previously enjoyed 
and new construction homes every day 
online and in print Sunday.

 2.8 MILLION  Monthly Digital Page Views
 450,000  Digital Users
 40,564 The Daily Gazette Circulation
 44,000  Weekly newspapers mailed to 
  21,500 Households in Clifton Park & 
  22,500 Households in Niskayuna

THURSDAY, NOVEMBER 16, 2017 AT 9:00 A.M.

THE CENTURY HOUSE
997 New Loudon Road
Latham, New York 12110

Registration begins at 8:30 a.m.

COMPLIMENTARY BREAKFAST

ANNUAL ELECTION OF OFFICERS AND DIRECTORS

REALTOR® OF THE YEAR RECOGNITION

DOOR PRIZES

http://www.firstscotia.com
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G C A R  T R A D E  S H O W

GCAR’S TRADE SHOW
Thursday, October 19, 2017

REGISTRATION

MEMBERS.GCAR.COM
$28.00 until October 18*

$35.00 on site

The Day’s Itinerary

12:30PM 
Registration

12:30PM - 2:30PM  
“A Taste of Albany”: Free food samples 

from Mazzone Catering, The Dutch Pot, 
Il Faro Restaurant & Bar, and Primal: 
Your Local Butcher

12:30PM - 4:00PM  
Exhibit Hall, RPAC VIP Lounge, and 

Community Relations Silent Auction
Be sure to visit each exhibitor and 

have your card stamped to be entered 
into a drawing for an Echo Dot!

1:00PM - 1:45PM  
Social Media for REALTORS®
Presented by Filmworks
Room: 3

1:00PM - 1:45PM  
Mindfulness in Business
Presented by Brandon Russ
Room: 1

1:00PM - 2:00PM  
Perfect Pricing - CMA’s
Presented by RPR
Room: 2
CE Credits: 1

1:50PM  
Drawing for prizes for those who 

registered by 9/30

Must be present to win

2:00PM - 3:00PM  
Rags to Riches
Presented by Ellen Boyle
Room: 3
CE Credits: 1

2:00PM - 3:00PM  
The Seller Steers the Ship
Presented by NYSAR
Room: 2
CE Credits: 1

2:00PM - 3:00PM  
The Top 10 Things to Know About 

Realtor.com
Presented by Realtor.com
Room: 1

2:50PM  
Drawing for prizes for those who 

registered by 10/18
Must be present to win

3:00PM - 3:45PM  
Agency - Common Misconceptions 

to Avoid
Presented by Jeffrey Decatur
Room: 2
CE Credits: 1

3:00PM - 4:00PM  
Mold and Air Quality
Presented by DOH-Todd Crawford
Room: 1

3:00PM-4:00PM  
Broker Only Seminar: Retaining and 

Cultivating Your Agents
Presented by Lisabeth Calandrino

4:00PM 
Keynote Address: Why You Aren’t 

Getting Enough Business and What You 
Can Do About It

Presented by Lisabeth Calandrino

4:45PM - 6:00PM 
Cocktail Reception

6:00PM - CLOSE  
After Party at Wellington’s in the 

Renaissance Hotel
$5 drafts, $6 well drinks, $7 glasses of 

wine and 20% off food

ALBANY CAPITAL CENTER
55 Eagle St
Albany, NY

The views expressed by the 
speakers are their own and 
do not necessarily reflect 
the views of GCAR.

*Register by 10/18 to be entered in a drawing 
for one of these prizes:

• $100 voucher for 2018 NYSAR dues
• $155 voucher for 2018 NAR dues

• GCAR class voucher up to 3.5 CE credits

members.gcar.com
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THEIR SERVICES WILL HELP 
ENHANCE OR CLOSE YOUR DEAL!

PLATINUM SPONSORS:
Edgeco Environmental, Inc.
Trustco Bank

RESTAURANT SPONSORS
PrimeLending
Showing Time.Com, Inc.

LIQUID GOLD SPONSOR
Herzog Law Firm, PC

BEVERAGE SPONSOR
Times Union

CHARGING STATION SPONSOR
realtor.com

PARKING SPONSORS
Coldwell Banker Prime Properties
 Certified Home Inspections
Lance’s Hauling

GOLD SPONSORS
1st Priority Mortgage
Ballston Spa National Bank
Bergami Building Inspections
CRS Data
HomeBridge Financial Services
Homestead Funding Corp.
Ianniello Anderson, P.C. 
Kelleher Herkenham LLC
Key Bank
REALTORS® Property Resource (RPR)
SEFCU Mortgage Services
The Caridi Law Firm & PAC Abstract & Title
The Daily Gazette
The Mortgage Place, Inc.

PROGRAM SPONSOR
Cap Com Federal Credit Union

SILVER SPONSORS
Bank of America
Berkshire Hathaway Home Services, 
Blake REALTORS®
CIREB
Elliott Law Offices
Exit Realty Capital’s Choice
Howard Hanna
Keller Williams
Rosenstein Orapello, PLLC

KNOWLEDGE = FINANCIAL SUCCESS
Grab a seat at the many seminars being offered on
the trade show floor:

Some free 1-hour continuing educational seminars!

Here is just a sample of classes:

• Perfect Pricing with Easy, Accurate CMA’s – 1 hour of CE

• The Seller Steers the Ship – Anthony Gatto, Esq. – 1 hour of CE

• From Rags to Riches – Ellen Boyle

• Law of Agency – 1 hour of CE

• Social Media for REALTORS® – FilmWorks109 

VIP LOUNGE
To benefit: REALTOR® POLITICAL ACTION COMMITTEE (RPAC)

A popular attraction at the trade show is the RPAC VIP Lounge.  
A small fee gains you access to a room of pampering stations.  
Treat yourself to a massage, hair and make-up, artistic renderings, 
photography & food, plus much more! RPAC is at the heart of GCAR’s 
mission where, through member lobbying, political conversations 
and call to action responses, RPAC helps protect the public’s rights 
and keeps the real estate industry affordable. Help support the 
cause and join us in the VIP lounge! RPAC Ensures REALTORS® have 
a business!

OVER 65 EXHIBITORS!
We’re assembling businesses from across the Capital Region 

involved in every aspect of the real estate community.  Hear expert 
advice, see new products, NETWORK with businesses your clients 
want to know about.  Use these new contacts in your listing/buyer 
presentations and show value by being your clients referral source 
for services.  You’ll find many of the vetted GCAR business affiliate 
members at the show!

GREAT PRIZE GIVE AWAYS!
Expect hourly prizes to be given away on the trade show floor 

from sponsors & exhibitors for electronics, restaurants and even 
Dues!  Must be present on the trade show floor to win! Expected 
give away times are: 1:50pm, 2:50pm, and 3:50pm.

TRADE SHOW CHARITY RECIPIENT: 
This year, money raised from raffle and auction sales will benefit 

South End Improvement Corp.!  This not-for-profit’s mission is the 
preservation of Albany’s South end.  Help comes in the form of 
improving condition of homes through housing maintenance as 
well as rehabilitation grants.  Also, they provide affordable rental 
unit housing.   

Raffle gift baskets are needed to auction off, please contact Ed 
Brewer, Community Relations Chairman at 518-428-6184 or GCAR 
at 518-464-0191 x23 with questions or drop off a basket at the 
GCAR office by September 19, 2017 with your name on it (so we can 
give you credit), 451 New Karner Road, Albany, NY 12205.

Get to Know 
the Sponsors



JE
FF

R
EY

 D
EC

AT
UR

  
–

  
R

PA
C 

CO
-C

H
AI

R
L E G I S L A T I O N  U P D A T E

Across the Association SEP/OCT 201712

Flip Tax, Neighborhood 
Integrity Act, Property Tax 
Deduction, $50,000 and Karaoke

continued on page 13

I recently returned from the New York 
State Association of REALTORS® fall 
meetings at Turning Stone Resort and 
Casino, a plentiful, informative, and very 
well attended event.

On the legislative front, attendees 
were updated on a new bill known 
that targets “flipped properties.” If this 
legislation were to pass it would impose 
a tax on any property resold within 
two years of its purchase.  A property 
sold within two years of its original 
purchase date with would have a 10% 
tax imposed.  If the property were to 
transfer within the first year, a 15% 
tax would apply. REALTORS® oppose 
this bill for several reasons.  First, it 
raises closing costs for New Yorkers who 
are already burdened with exorbitant 
taxes and some of the highest 
closing costs in the nation.  Secondly, 
it will discourage individuals and 
developers from rehabilitating properties 
and helping to re-gentrify 
neighborhoods.  Additionally, the bill 
adversely affects those who might be 
forced to sell with in a two-year period.  
So if a client had a job relocation or some 
other life change causing them to sell 
they would be taxed as well.

The Neighborhood Integrity 
Act, an initiative of Senator Brian 
Benjamin of Harlem, is attempting 
to stop the “re-branding” of 
neighborhoods (eg, SOHA or South 
Harlem and TRIBECA). His rationale for the 
measure is that the “re-branding” of said 
neighborhoods to attract more affluent 
buyers is detrimental to neighborhoods 
in a variety of ways.  It is causing property 
values and rents to soar, it is deteriorating 

long established neighborhoods and 
their history, and is causing multi-
generational residents to move into 
less expensive housing. If the initiative 
were to pass, agents and brokers using 
“trendy” rebranded names in advertising 
could be fined and/or potentially lose 
their license. NYSAR is opposed to the 
Neighborhood Integrity Act. History has 
shown us that if a bill like this passes 
in one municipality it won’t be long 
before it spreads to other municipalities, 
and includes additional words or phrases.

The National Flood Insurance 
Program was extended until December 
8th, 2017; thereby stalling exorbitant 
premium increases. If “The 21st 
Century Flood Reform Act” is enacted 
in its place, we can expect caps on 
premium increases, improved claim 
and map processes, increased funding 
for mitigation activities, and removal 
of obstacles to attract more private 
participation in the flood insurance 
market.

Still a top priority, “The NY First Home 
Bill” was passed by both houses and 
is now awaiting Governor Cuomo’s 
signature. The NY First Home Bill is a 
down payment and closing cost savings 
program which will allow New Yorkers to 
save up to $5,000 a year while providing a 
tax deduction ($10,000 for couples). This 
incentive will make it easier for buyers 
in New York purchase their first one 
to four family home, condo, co-op, or 
townhome.

In the upcoming weeks be on the 
lookout for Calls to Action from NYSAR 
and NAR on their important issues.
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continued from page 12

In addition to the educational sessions, GCAR members 
attended the first RPAC Karaoke Fundraiser. The event 
consisted of numerous live and silent auction items, and 
some very surprising karaoke talent. Bidding was fast and 
furious. The talent entertained attendees throughout the 
night while networking with agents from across the state. 
There were several prizes for best vocals male and female, 
best group performance, and best costumes.  GCAR’s very 
own Brooke Clark of KWCD brought down the house with her 
rendition of “New York State of Mind” and won best female 
vocalist. President Elect Susan Sommers, Past President 

Cathy Griffin, and FPC Felton McLaughlin won best group 
performance and costume, singing “I Got You Babe.”  WCR 
President Jenn Vucetic kicked off the event with her rendition 
of “Like A REALTOR®, Closing for the Very First Time” set to 
Madonna’s “Like a Virgin”. Jenn knocked it out of the park, with 
her witty lyrics and costume and went home with the best 
female performance honors.

All in all the meetings and the RPAC Karaoke event were 
raging successes! The NYSAR committee raised over $50,000, 
shattering the original goal and setting a new record.

Congratulations 2017 NYSREEF Scholarship Recipients

The New York State Real Estate Education Foundation 
announced the award of $12,020 in scholarships recently at 
the New York State Association of REALTORS®, Inc. business 
meetings held at The Turning Stone Casino & Resort in 
Verona, NY.  Scholarships are now awarded twice each year. 
These scholarships are made possible through the generous 

funding received from NYSAR, Local boards and REALTOR® 
members, who are committed to delivering excellent service 
to today’s consumers. We are pleased to announce that 
5 scholarships were awarded to GCAR members totaling 
$1,340.00 the recipients are:

Congratulations on your scholarships! Education is an excellent way to help propel your business forward.  
We’ll see you in class soon!

Katherine Burbank Charles Curto Barbara Ippolito Cynthia Martin Jeff Raia



Across the Association SEP/OCT 201714

Local Keller Williams 
Agents Help with 
Hurricane Harvey 
Clean Up

G C A R  H E L P I N G  W I T H  R E C O V E R Y

Keller Williams turned its annual Austin, Texas-based 
Mega Camp training event into Mega Relief — a 
weeklong disaster response event focused on Hurricane 
Harvey recovery and Central Texas community initiatives.

Over 5 days, thousands of KW associates, including 
many from the Capital District, volunteered their time 
to help the relief efforts in Texas. Keller Williams’ culture 
of giving back was apparent as supplies were delivered, 
care packages were assembled, and houses were 
de-mucked.

Locally Keller Williams raised over $33,000 and 
filled an entire rental truck that was donated by Hertz 
with donations of water, cleaning supplies, and pet 
food.  Three amazing local associates, Amy Morgan, 
Richard Romand, and Matt Quackenbush, took time out 
of their businesses to drive the truck to Houston.  

The following Capital District agents 
volunteered their time in Houston:
Marc Weiss

Lucas Weston

Cindy Ward

Mark Van Vleck

Catie Delf

Sarah D’Angelo 

Erin Karius
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M E S S A G E  F R O M  T H E  N A R  P R E S I D E N T

NAR President Bill Brown

A group of legislators and 
administration leaders known as 
the “Big 6” released an outline for 
comprehensive tax reform that if 
enacted, according to the National 
Association of REALTORS®, could 
lead to a tax on homeownership for 
millions.

According to the Big 6’s framework 
for tax reform, changes to the current 
tax code would eliminate important 

provisions, such as the state and local tax deduction, while 
nearly doubling the standard deduction and eliminating 
personal and dependency exemptions. NAR believes the 
result would all but nullify the incentive to purchase a 
home for most, amounting to a de facto tax increase on 
homeowners, putting home values across the country at 
risk and ensuring that only the top 5 percent of Americans 
have the opportunity to benefit from the mortgage interest 
deduction.

NAR President William E. Brown said that the proposal 
reaffirms REALTORS®’ concerns from earlier in the year and 
urged lawmakers to keep homeowners in mind as they 
proceed with comprehensive tax reform with the following 
statement:

 “We have always said that tax reform – a worthy endeavor 
– should first do no harm to homeowners. The tax framework 
released by the Big 6 today missed that goal.

“This proposal recommends a backdoor elimination of the 
mortgage interest deduction for all but the top 5 percent who 
would still itemize their deductions.

“When combined with the elimination of the state and 
local tax deduction, these efforts represent a tax increase on 
millions of middle-class homeowners. That tax increase flies 
in the face of a reform effort ostensibly aimed at lowering the 
tax burden for Americans. At the same time, the lost incentive 
to purchase a home could cause home values to fall.

“Plummeting home values are a poor housewarming gift 
for recent homebuyers and a tremendous blow to older 
Americans who depend on their home to provide a nest egg 
for retirement.

“Congress can still score a win for American families by 
promoting lower rates and comprehensive reform that 
doesn’t single out homeowners for a tax hike, while also 
preserving important investment incentives like 1031 like-
kind exchanges. We look forward to continuing the discussion 
in the weeks and months ahead.”

Millions of Middle-Income Homeowners 
Stand to Lose Under “Big 6” Tax Proposal
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G C A R  2 0 1 8  C O M M I T T E E S

We are Looking for a few Good Volunteers!

Soon it will be time to request volunteers to serve on the 
2018 GCAR Committees.  You can make a difference!  Share 
your ideas and opinions and have an impact on the real estate 
industry by serving on one or more of GCAR’s committees. 

We hope you will join us.  Watch for the Member Message 
to sign up for service.  For now, below is a preview of the 
committees:

Broker/Owner/Manager Council
Provides opportunities for Brokers, Owners and Managers 

to share information on practices.  Develops education 
programs which would be of particular interest to broker 
owners and office managers.

Community Relations Committee
Have a direct involvement in activities which benefit the 

communities GCAR members service by planning participation 
in the scheduled programs of the not-for-profit community 
and/or GCAR stand-alone events.  Develop programs for GCAR 
participation in community, civic, and charitable programs.   
The committee makes recommendations as to distributions 
from the GCAR Community Outreach Fund.

Pictured above: Community Relations Committee members 
help with a Habitat Build in Albany.

Trade Show Committee 
Plans and coordinates aspects of the GCAR annual Trade 

Show:  seminars, speakers, and sponsorship for the event.  

Have some fun while working on this premier event!

Education / Member Services  
Increase awareness by planning and coordinating skill 

training programs, educational seminars, community outreach 
seminars and continuing education courses.

Grievance Committee
Reviews requests for arbitration and ethics complaints to 

determine if a hearing is appropriate. Limited appointments 
for three-year terms available. Appointees must have been 
REALTORS® for a minimum of five (5) years and complete 
required training.

Professional Standards Committee
Members serve on arbitration or ethics hearing panels.  

Limited three-year appointments available. Appointees must 
have been REALTORS® for a minimum of five (5) years and 
complete required training.

RPAC Committee
Develops  programs to increase the participation of GCAR’s 

membership in the REALTORS® Political Action Committee. 
Seeks to meet assigned goals in both fundraising and 
membership participation and legislative advocacy programs.

Young Professional Network (YPN)
Through networking events and an engaged YPN 

Committee, the program gives its members the tools they 
need to advance their careers — and have fun in the process! 

Open to members of all ages.
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This year, YPN worked hard to raise much-needed funds to help support the 
Ronald McDonald House of the Capital Region, and 2018 is sure to be just as 
successful as they work to raise funds for another local charity! Want to be a 
part of the fun? You’re invited to join YPN at the Trade Show where you can 
enter to win free passes for ALL 2018 YPN events including “Lunch and Learn” 
panel discussions, local charity fundraisers and fun networking events. For 
more information on joining YPN, contact Chairs Judi Gabler at (518) 727-5653 
or Catie Delf at (518) 421-6279. 

GCAR YPN had a great turnout of agents for the October 
lunch and learn. Everyone who attended benefited from 
the panel of four assessors who answered many of our 
agent’s most burning questions. Panelists included: Laurie 

Lambertson, Town of Bethlehem; Ron Monfils, Town of 
Colonie; Tom Jacques, City of Cohoes; and Brad Canning, 
Town of Rotterdam. Proceeds of ticket sales will be donated to 
the Ronald McDonald House Charities of the Capital Region. 

Young Professional’s Network Assessor’s Panel

YPN UPDATE
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REALTOR® PRINCIPAL BROKER
Carr Real Estate Group
William Carr
79 Blue Jay Way
Rexford, NY 12148

Hudson Park Dev/Manage
August P Montgomery
53 N Lake Ave
Albany, NY 12206

Robert S. Israel
Robert Israel
2 Franklin Square, Ste E-Z
Saratoga Springs, NY 12866

Town of Colonie
Ronald Monfils Appraiser
534 Loudon Rd
Newtonville, NY 12128

AFFILIATE
Salerno Law, P.C.
Kimberly A Salerno
199 Milton Ave, Ste 2
Ballston Spa, NY 12020

REALTOR® NON-PRINCIPAL
1st KANDER REALTY
Sahera Outing

ALANI REAL ESTATE
Christopher Sanchez

BERKSHIRE HATHAWAY
Jennifer Chaplin
Anthony DeNofio
Kathleen Farrell
Jeffrey Metrazzo
Mark Ottati Jr
Tyler Wilber
Gabrielle Zapata

BETTER HOMES & GARDENS
Varick Nevins

BIG BLUE REALTY
Katina Hutton

CLANCY REAL ESTATE
Tyler Oliver
Bryan O’Riley

CM FOX
Donna Kelly

CMK AND ASSOC
Adam Clark

COLDWELL BANKER
Daniel Bucci
Becky Holt
Katelyn LePage
Pierre Letourneau Leblond
Tracy Momrow
Anita Nasuto
Devin Rios
Lacey Sala
Christina Yavis

DREAM STREET PROPERTIES
Consuela Hodge

EXIT REALTY CAP. CHOICE
Nathan Geary

FIELD REALTY
Kristin Riley

HIS UNLIMITED
Jay Brundage

HUNT ERA
Nancy Hillengas
Lynette Torres

INGLENOOK REALTY
Michael DiMezza

JANDALI REALTY
Gabrielle Edwards
Crystal Loomis

JUNELL REALTY LLC
Andrea Brooks

KELLER WILLIAMS
Philip Blanchfield
Arthur Danzy
Jacqueline Dery
Reid Allen Frasier
John W. Hill
Troy McCullen
Cody Morris
Christine Turek
Rosemarie Pelath
Frank Perretta
Laura Pileckas
Yvonne Wagner

KRUTZ PROPERTIES
Sybil Martino

LAVIANO RE GRP
Phillip Harabarovici

MADISON PARK RE
William Vopelak

MAXWELL PROPERTY MAGMT
Michael Scuola

MCCURDY RE GROUP
Scott Frahm

MCNEARY REALTY
Kellie Postlethwaite

MIRANDA RE
Nathan Hughes
Daniel Papa
Matthew Sousa

MIUCCIO REAL ESTATE
William Bronner

PYRAMID BROKERAGE
Christopher DeRizzo

REALTYUSA.COM
Donna Lee Bice
Jenna Leigh Buffo
Janice E. Gorman
Pavel Karakalchu
Zachary Melite
Tatyana Pevzner
Gretchen Price
Shawna Woodcock

RED DOOR REALTY
Robin Boice

RE/MAX PLATINUM
Jarred W. Austin
Marissa O’Brien

SELECT SOTHEBY’S INT
Christopher Marney
LeeAnn Modestino

SENTRY REALTY GROUP
Kristina Gross

THE KELLEHER GROUP
Cathyren Caggiano

THE WHALEN GROUP
Sharon Greene

VENTURE REALTY
Linsay Pipas

WALTON REALTY GROUP
Sheryl Coli
Christopher Fiorino

WEICHERT REALTOR® EXPERT
Runa Siddiqi

YANKEE REALTY
Jia Chen
Alicia Everett
Christopher Weber

W E L C O M E  N E W  G C A R  M E M B E R S



@gcarny

Find us on
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E D U C A T I O N  C A L E N D A R

OCTOBER CLASSES:
OCTOBER 19TH Multiple one-hour free CE classes at the 
Trade Show at the Albany Capital Center on 55 Eagle Street, 
Albany, NY 12205. Go to GCAR.com/trade-show for details.

OCTOBER 25TH The Renovation Loan. $15, 12:00pm 
-1:30pm, lunch sponsored by Kristyn Kamber/HomeBridge 
Financial Services. Come solve your inventory problems! 
Learn the A-Z of renovation loans, when you can obtain 
one, how they work and what they can do for your client. 
Instructors: Michael Galanti, Regional Renovation Manager 
and Kristyn Kamber, Loan Officer (No CE)

OCTOBER 26TH FHA Inspections: What Every Agent & 
Appraiser should know with 3.5 hours of CE for both 
Appraisers & Salespersons/Brokers. $50 cost if purchased 
by 10/19, afterward $65. Learn about: requirements for FHA 
appliance testing, how to view cracks in the foundation, 
soil type, methamphetamine, crawl space, plus how to 
educate your sellers and buyers when it comes to the FHA 
property requirements and what the appraiser is looking for. 
Appraisers, this course will help you navigate where to find 
the updated information cost. In Board Room @ GCAR

OCTOBER 26TH Get Real! Real Estate Marketing in The 
Digital Age. 9:00am -10:30am in the GCAR Training room. Go 
to Eventbrite to register.

NOVEMBER CLASSES:
NOVEMBER 8TH, Scaling Your Business to the Next Level 
of Success with 7 hours of CE includes 1 hour of ethics.  
$95 members, $115 non-members.  Carl Schiovone is 
back by popular demand! Whether just beginning your 
business or in it for years, this course will raise you to 
your next level of operation to achieve a higher level 
of professional performance & skill development yielding 
a higher satisfaction level among your clients. In depth 
information on business plan development, goal creation 
& management, failure cycle and gaining traction as well 
as optimizing your performance and how to build your 
business.  

NOVEMBER 9TH, Advanced Real Estate Investing Strategies 
Part 1, with 6 hours of CE.  $85 members, $105 non-members.  
Carl Schiovone will introduce the Real Estate Investor or Real 
Estate Salesperson to advanced concepts and strategies 
that they may consider in their business portfolio.  In 
depth outline of advance RE investment strategies on 
financing techniques, options, contract assignment, probate 
properties, notes, investing in tax liens & deeds, auctions 
and more.  Review of property management, business model 
focus, risk mitigation strategies, and selling. Plus leave with a 
‘How to Get Started Action Plan’ to see results fast. Save $30 
- Take both of Carl Schiovone’s classes - $150 members/$170 
Non-members

NOVEMBER 15TH, GRI- 3: Agency with 7.5 hours of CE. 
$125 members. Join Jim Braman to learn how to provide 
effective, legal and ethical client representation. Provides 
two hours of agency training for license renewal. Offers 
in-depth coverage of: all forms of agency representation, 
associated issues and proper disclosure.  Plus, how to avoid 
the risk of misrepresentation, vicarious liability and breach 
of fiduciary duties.  

NOVEMBER 20TH + 21ST, Course Development Workshop. 
$495 members/$696 non-members. If you’re an ITI graduate 
get $100 off your tuition! Pre-class webinar on November 
10 at 10am.  Add a new revenue stream, learn how to write 
effective, interactive courses for real estate professionals.  
From your initial concept to creating a marketing package 
of your new course, this hands-on session will help you 
discover how to build an effective learning experience.  
NYSAR Scholarships apply.

CLICK HERE TO REGISTER FOR CLASSES

https://members.gcar.com/scripts/mgrqispi.dll?APPNAME=IMS&PRGNAME=IMSMemberLogin&ARGUMENTS=-AGCAR
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Foley Publications, Inc. is proud to partner 
with the Greater Capital Association of 
REALTORS®. Together we will provide a 
professional, bi-monthly e-magazine for the 
Association’s membership.

30+ Years of Real Estate Publishing Excellence!

For advertising information, please contact
Ned Foley at 303-758-7878 or

visit our website at www.foleypub.com.

http://www.foleypub.com

