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Trustco Bank Mortgages

Making Home Ownership a Reality

Low Closing Costs
No Borrower Paid PMI*
No Points
No Appraisal Fees
Friendly, Local Service

Financing up to 97% LTV!

**
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Visit www.TrustcoBank.com or call 518-377-3311 for more information.

*PMI - Private Mortgage Insurance. Lender paid Private Mortgage Insurance on loans over 89.5% Loan-to-value. **LTV - Loan-to-Value. Please note: We reserve the right
to alter or withdraw these products or certain features thereof without prior notification. Trustco Bank NMLS ID 474376.
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WITH THE PRESIDENT

JOEL KOVAL – 2017 GCAR PRESIDENT

What’s in a
Name?

4 Across the Association

Baker. Carpenter. Shepherd. I’ll bet
everyone reading this knows someone
with one of those surnames. They’re
some of the most common names in the
English language. They come from a time
when people were named for the job
they did. You literally were what you did.
Wikipedia says that my own name, Koval,
is Slavic and translates to “blacksmith,”
the equivalent of Smith in English.
Today we like to think that we‘re more
than the job we do. Family, friends,
faith… we all have interests beyond
our work. Five hundred years ago you
spent every waking moment working
to put food on the table and a roof
over your family’s heads. For most of us,
technology has improved our quality
of life and given us the leisure time to
pursue personal interests.
As REALTORS® we may actually have
more in common with our relatives
from the distant past. When I’m with
my friends we rarely speak about their
jobs as engineers, lawyers, technicians
or bankers, but it’s inevitable that I’ll be
asked about some property that just got
a new sign in the front yard, how business
is going or how the market is performing
overall. My children will attest to the fact
that a dinner without me discussing the
deal du jour was probably a dinner I
missed altogether. Unlike many jobs that
are over for the day when the clock strikes

5 p.m., REALTORS® are just hitting high
gear. And while most people are thanking
God it’s Friday, we’re preparing for the
busiest days of our week. In other words,
successful REALTORS® are fully immersed
in their work. We are what we do.
Sometimes it’s difficult to keep up
the pace. Some agents burn out. Others
just fade away. Eighty percent of new
licensees don’t renew their licenses for a
second two-year term. How do we stay
focused and enthusiastic in a business
that demands so much of us? I believe
it’s all about what we focus on.
As in any sales business, we keep
score based on our sales volume. When
a REALTOR® asks another REALTOR® what
kind of year they’re having, the answer
generally comes down to the number
of transactions or how many millions in
sales they’ve closed. I get that. I regularly
tally up my production to see where I
stand compared to the previous year too.
But the product we sell is different from
most. A home is a precious possession,
both to the people selling and the people
buying. It’s a place where children are
raised and family gatherings occur; it’s
most people’s biggest investment. The
product we make our living selling is
of enormous importance in our clients’
lives, and therefore this has to be more
than “just a job” for us.
continued on page 5
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continued from page 4

What have you done recently to elevate your professionalism
in the real estate business? Taking 22.5 hours of some online
continuing education course every two years is not sufficient.
Your clients deserve better. Our industry demands more of
you.
REALTORS® are advocates for home ownership and property
rights. Have you participated in that fight? Do you stay
informed of issues that affect real estate ownership? Do you
answer the NYSAR and NAR calls to action? Do you donate
to the REALTOR® Political Action Committee? Do you hold
yourself to the very highest ethical standards? Do you always
do what’s best for your client, even when it’s not what’s best
for you?
To stay relevant in a rapidly changing world, REALTORS®
must be more than just salespeople. We have to have a greater
purpose, a purpose beyond building our sales statistics.
Proudly wear that REALTOR® name!
As this will be my final President’s letter to you, I’d like to
say it’s been a pleasure to serve as your Association President
this year. If you haven’t involved yourself in the business of
the association before, I strongly encourage you to consider
doing so. It’s a rewarding experience, and I promise you’ll get
back far more than you give.

HOW DO I RENEW
MY LICENSE?
Every two years, the Department of State (DOS)
requires you to renew your license. You can find your
renewal date on your pocket card or on DOS’ website
by clicking into your account on eAccessNY. Make
certain you have taken all the requirements prior to
renewing:
• 3 hours of a Fair Housing/Diversity class
• 1 hour of a Law of Agency class (or 2 hours if w/in
your first renewal period)
• A total of 22.5 hours of continuing education
If your license expired and you didn’t meet all the
requirements, you have up to two years to do so.
However, you MUST stop practicing real estate if you
are unlicensed. Once you have met the requirements
you can then renew your license and restart your career.
Click Here to go to the GCAR Education Schedule

Pay Your 2018
GCAR Dues Online!
Please pay your 2018 GCAR dues
at members.gcar.com by January 1, 2018
Contact member services with any questions.
518-464-0191 ext. 11
mmiaski@gcar.com

Thank you for your continued membership with GCAR.

Across the Association
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GCAR AWARDS

REALTOR® of the Year

Jeffrey Decatur, CBR, ITI, SRES
RE/MAX Capital
On Thursday, November 16 the Greater
Capital Association of REALTORS® named
Jeffery Decatur, of RE/MAX Capital, as the
2017 REALTOR® of the Year. The award was
presented at GCAR’s Annual Meeting of the
membership at The Century House hotel.
Jeffrey Decatur has been a licensed real
estate agent for 23 years. He has served
on multiple GCAR committees over the
years including RPAC, community relations,
technology, grievance, education, trade
show, and strategic planning.
Jeffrey has served as a Delegate and
Director on the NYSAR Board of Directors
as well as NYSAR RPAC Trustee. He has
been on NYSAR’s communication and
technology
committee,
professional
standards committee, education committee,
nominating committee, and the multiple

listing service committee.
In addition to GCAR participation, he
has a long history of charity work, which
began at a young age when the American
Cancer Society recognized him for his fund
raising efforts. He has done extensive charity
work for numerous organizations including
Susan G. Komen Foundation, Making Strides
Against Breast Cancer, Habitat for Humanity,
Make A Wish, The Children’s Hospital at
Albany Med, American Diabetes Association,
American Cancer Society, and Toys for Tots.
An award winning REALTOR® with an
unparalleled reputation, Jeffrey holds his
Senior Real Estate Specialist, Certified Buyer
Representative (CBR), Pricing Strategy
Analyst (PSA), E- Pro, and Instructors Training
Institute (ITI) Designations.

Ralph P. DuPont Award
Melissa Petalas, ABR, SFR
Miranda Real Estate Group, Inc.
Melissa is a lifelong resident of the Capital
District and received her Bachelor’s degree
in Sociology/Criminology. She is a Listing
Specialist at Miranda Real Estate Group, Inc.,
an Accredited Buyer Representative (ABR), is
a Short Sale and Foreclosure Resource (SFR)
and has been licensed for over 10 years.
Melissa is Miranda’s community liaison,
as well as an active member of GCAR’s
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Community Relations Committee. She works
tirelessly to fundraise/volunteer for dozens
of worthy causes including but not limited
to the American Heart Association, Making
Strides Against Breast Cancer, Habitat
for Humanity, Toys for Tots, Alzheimer’s
Association, East Greenbush VFW, March of
Dimes, and Regional Food Bank.
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AFFILIATE CORNER - PrimeLending
National mortgage lender PrimeLending, a PlainsCapital
Company, is a name that’s been known for strength and
stability for 30 years. We’re committed to helping homebuyers
navigate the home financing process and achieve their
dreams of homeownership.
We aim to provide step-by-step, personalized guidance to
ensure that the loan process is simple, clear and timely.

• VA Renovation loans
• Jumbo financing
• And more
We also offer a free one-time float down, if rates go down
after locking a client in we can float them down up to .375%
Contact
KRISTEN ZORDA
Loan Originator
NMLS: 58751
Mobile 518-366-7999
518-387-3233
Fax 866-592-2569

At PrimeLending, we value the real estate professionals
who do business with us, and we know how hard you work.
That’s why we offer a wide variety of loan products to help
you boost sales and ensure that homebuyers go home happy,
including:
• Fixed-rate programs
• Adjustable-rate programs
• Conventional mortgage financing
• FHA, VA and USDA loans
• Home construction financing
• Renovation loans

648 Plank Road
Suite 203
Clifton Park, NY 12065
kzorda@primelending.com
lo.primelending.com/kzorda

NYSAR.com is your
ultimate industry resource.
24/7 access (from any device) to:
•
•
•
•
•
•
•

Education course schedule
Online CE options
Legal and risk reduction resources
Member Perk discounts and special offers
Legislative updates
Market data and insights
Industry and association news

Login to NYSAR.com today!

Connect with us!

NAR UPD ATE

Low Supply and Price Growth Keep
First-time Buyers on the Sidelines
The National Association of REALTORS® 2017 Profile of
Home Buyers and Sellers shows that despite strong interest
in owning a home, a continued drought in housing supply
has led to price growth over the past year. This accelerated
price growth has kept many first-time home buyers out of the
market, even when the economy has experienced steady job
gains and mortgage rates at record lows.
The share of sales to first-time home buyers went backward
to 34 percent, from 35 percent in 2016, which is the fourth
lowest share since 1981. Individuals who wanted to buy their
first home faced roadblocks last year through a rise in home
prices and inventory shortages – with the lower end of the
market witnessing the worst of the supply crunch.
The Profile of Home Buyers and Sellers identified numerous
current consumer housing trends that affect first-time
buyers, including mounting student debt balances and
smaller down payments.

Characteristics of first-time buyers
The median age of first-time buyers was 32 years old,
and first-time buyers saw their household income grow
from $72,000 a year ago to $75,000 in 2017. First-time
buyers purchased a slightly smaller home (1,640 square feet
compared to 1,650 square feet in 2016) that was also more
expensive ($190,000 versus $182,500 in 2016). Fewer firsttime buyers purchased a home in an urban area (17 percent
compared to 20 percent in 2016).

Student debt
Student debt balances continue to grow, making it more
difficult for first-time house hunters to break into the market.
The report found that over 40 percent of first-time buyers had
student debt, and the typical debt balance increased in the
last year from $26,000 to $29,000.

Down payments
The increase in home prices pulled the typical down
payment for first-time home buyers to 5 percent, compared
to 6 percent in 2016. The primary source of funding for a
down payment among first-time buyers was personal savings,
followed by a gift from a friend or relative.
The report also found that nearly 90 percent of all buyers
ended up purchasing their home through a real estate agent.
Finding the right property to buy and help negotiating the
terms of the sale were the most common benefits that buyers
wanted from their agent.
For more information about buying or selling a home,
contact the Greater Capital Association of REALTORS® or visit
www.gcar.com to speak with a REALTOR®, a member of the
National Association of REALTORS®.

8 Across the Association
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GCAR HELPS TEXAS
The Greater Capital Association membership was stunned and
saddened about the terrible hurricane damage the REALTORS® in Texas
are now trying to work their way through. Our hearts go out to each and
every person who lost loved ones, their homes, and their businesses.  
New Yorkers know loss of a similar nature from the havoc that
Sandy wrought upon REALTORS® and so many others in 2012. The
directors of GCAR were so moved by the resilience Texans have shown
under the worst duress possible. In an effort to show support of our
fellow REALTORs®, their association, and of the great state of Texas, we
contributed $5,000 to the Texas Association of REALTORS® Relief Fund.
Since Hurricane Irma and Hurricane Maria hit so quickly behind
Harvey, we contributed to the NAR Disaster Relief Fund as well.

A mortgage relationship
you can bank on.

Texas Association Executive Committee with Joel Koval,
GCAR President and Laura Burns, GCAR CEO.

At 1st National, we’ve been building lasting relationships with realtors and
homeowners through exceptional mortgage service since 1923. We have
a seasoned mortgage lending staff who go out of their way to make every
transaction smooth and stress-free for everyone involved by offering local
processing and servicing. We are committed to meeting your financing needs
with no hidden costs. Because at 1st National, it’s the way we all work together
— that sets us apart.
Main Office: 201 Mohawk Ave, Scotia
Niskayuna • Colonie • Guilderland
Glenville • Schenectady • Saratoga
Rotterdam • Clifton Park

www.firstscotia.com
518.370.7200
FIRS_1401_RealtorMortAd_v8_5x3_5.indd 1

8/7/14 1:08 PM

View hundreds of previously enjoyed
and new construction homes every day
online and in print Sunday.
2.8 MILLION
450,000
40,564
44,000

Monthly Digital Page Views
Digital Users
The Daily Gazette Circulation
Weekly newspapers mailed to
21,500 Households in Clifton Park &
22,500 Households in Niskayuna

GCAR TRADE SHOW

Thank You For Making the
Trade Show a Success

10 Across the Association
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THANK YOU TO OUR TRADE SHOW
SPONSORS WHO HELPED MAKE
OUR LARGEST NETWORKING EVENT
SUCH A SUCCESS!
PLATINUM SPONSORS:
Edgeco Environmental, Inc.
Trustco Bank
RESTAURANT SPONSORS
PrimeLending
Showing Time.Com, Inc.
LIQUID GOLD SPONSOR
Herzog Law Firm, PC
BEVERAGE SPONSOR
Times Union
CHARGING STATION SPONSOR
realtor.com
PARKING SPONSORS
Coldwell Banker Prime Properties
Certified Home Inspections
Lance’s Hauling
GOLD SPONSORS
1st Priority Mortgage
Ballston Spa National Bank
Bergami Building Inspections
CRS Data
HomeBridge Financial Services
Homestead Funding Corp.
Ianniello Anderson, P.C.
Kelleher Herkenham LLC
Key Bank
REALTORS® Property Resource (RPR)
SEFCU Mortgage Services
The Caridi Law Firm & PAC Abstract & Title
The Daily Gazette
The Mortgage Place, Inc.
PROGRAM SPONSOR
Cap Com Federal Credit Union

Thank you to our attendees and exhibitors for taking the trade
show survey, your feedback will help shape the 2018 event! The
member survey winner was Coty Demers and the exhibitor survey
winner was Arnoff Moving Company. Both won a $50 Amazon
gift card.
Visit photos.app.goo.gl/ks2MiXXtbc4K55k63 to see if you can
spot your peers and friends in these photos

Across the Association

SILVER SPONSORS
Bank of America
Berkshire Hathaway Home Services,
Blake REALTORS®
CIREB
Elliott Law Offices
Exit Realty Capital’s Choice
Howard Hanna
Keller Williams
Rosenstein Orapello, PLLC
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LEGISL ATION UPD ATE

ATTENTION: You Could Loose
Thousands a Year

J E F F R E Y D E C AT U R – R PA C CO - C H A I R

There has been some discussion
regarding the recent vote on the tax
reform bill. There was some resistance
but very few voted against it. My point
being... We face a bigger challenge and
ignoring it is going to be devastating to
our industry.
Congress is proposing a Corporate
Tax Cut, from 35% to 20%. This loss in
revenue has to be regained somewhere.
It is going to be made up by removing
a homeowner’s ability to write off
their property taxes and mortgage
interest, and by changing the Mortgage
Interest Deduction. This is going to
further burden the middle class and
homeowners in NY.
Studies have shown this will devastate
property values by as much as 30% in NY.
Additionally, it will burden homeowners
with thousands of dollars in personal
income taxes.  

Congress wants to pass this bill by
the end of 2017. This is not the time to
sit back and be quiet. We need to ban
together and make our point loud and
clear! WE VEHEMENTLY OPPOSE THIS
TAX REFORM! There is still time... go
to realtoractioncenter.com/taxreform,
click the Call to Action link and let your
representative know you do not support
this change.
We as REALTORS® need to let everyone
know the effects of this potential
legislation. I challenge you to copy and
paste it on your Facebook page, email it
to your past clients, tell your neighbors.
Show them that you their agent is in
the know and looking out for their best
interest. What a better way to reach out
to your sphere.

www.realtoractioncenter.com/taxreform
12 Across the Association
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RPAC Paint and Sip Fundraiser
On Nov. 8, the RPAC Committee had a Paint and Sip Event at
Il Faro restaurant in Menands. The event was well attended,
and everyone had a fantastic time painting festive scenes on
wine glasses while enjoying hors d’oeuvres and sipping wine.
Approximately $2,000 was raised.  

Across the Association

Thank you to the events sponsors Trustco Bank, Women’s
Council of REALTORS®, and Il Faro Restaurant.
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ANNUAL MEMBERSHIP MEETING

Annual Membership Meeting

November 16, 2017 | The Century House

Chris Myers, Joli Chamberlin, Terri Dettinger, Doug Schenk, Jeffrey
Decatur, and Theodora D’Amico (Broker/Owner) of RE/MAX Capital
prior to the presentation of the REALTOR of the Year Award to
Jeffrey Decatur.

14 Across the Association
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Melissa Petelas with broker Willie Miranda and Miranda Real Estate Sales Agents.

2017 YEAR IN REVIEW
NEW YORK STATE REAL
ESTATE EDUCATION
FOUNDATION SCHOLARSHIP
RECIPIENTS
Holly Aiken
Judi Gabler
Christine Glogowski
Rosalie LaRocco
Haleh Struzinsky
Anita Yevoli
Katherine Burbank
Charles Curto
Barbara Ippolito
Cynthia Martin
Jeff Raia
2017 GRI GRADUATES
Colleen Traficante
Barbara Walton
RPAC CONTRIBUTIONS
Golden “R”
Jennifer Vucetic
Crystal “R”
Jeffrey Decatur
Sterling “R”
Nina Amadon
Miguel Berger
Janet Besheer
Across the Association

Laura Burns
Jason Christiana
J. Gregory Connors
Cathy Griffin
Thomas McGroder
Felton McLaughlin
J. Thomas Roohan
Susan Lynne Sommers
Presidents Club
Theodora D’Amico

Christopher Culihan
Weldon Culp
Terri Dentinger
Brian Evans
Robert Freedman
Joyce Fuller
Judith Gabler
Marilyn Gibbons
Donna Hunter
Maria Martin

Sandra Nardoci
Robert Nazarian
Katherine Nestor
Victoria Romeo
Tracey Slupski
Patrick Sunkes
Cindy Taylor
Barbara Walton
Caroline Weiss
Matthew Wendt

Capitol Club
Jessica Becker
Edward Brewer
Daniel DiSanto
David Evans
Victoria Gettings
Joel Koval
Albert Picchi
Cory Tyksinski
$99 Club
Carol Asiello
Kendal Baker
Edward Barber
Phyllis Barbera
Marie Bettini
Kirsten Blanchard
Suzanne Close

Jeffrey Decatur mans the RPAC VIP during the GCAR Trade Show.

2017 Year in Review continued on page 16
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2017 YEAR IN REVIEW
REALTOR® EMERITUS
Ed Brewer
Howard Carr
Ron DiDonna
Garry Doyle
Vicki Fobare
Mary Joan Miller
Lori Schindler
Pat Sherman
Dean Whitman
EDUCATION STATS
GCAR Offered:
• 200 continuing education hours 99 chances to complete the 22.5
hours of required training
• 3 Designations courses
Graduate Realtor Institute-GRI
Certified Buyer Representative- CBR
Short Sales & Foreclosure Resource -SFR
• 3 Salesperson licensing courses
• 2 Broker licensing courses
• 3-day Commercial certification course
• Commercial classes
• 5 Appraisal classes
• 2 Home inspector classes

CBR-Certified Buyer’s Representative Course, September 2017
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COMMUNITY RELATIONS
Since the inception of the Community Outreach Fund in 2001 over
$230,000 has been donated to numerous deserving organizations.
In 2017 alone, we have donated a total of $16,990 to the following
organizations: Catholic Charities, Joseph’s House & Shelter, Home
Furnishings Program, Things of My Very Own, Quest for Grace
Foundation, Mechanicville Area Community Services Center, Texas
Association Relief Fund, and South End Improvement Corporation.

GCAR donates $2,000 to the Quest for Grace Foundation

YOUNG PROFESSIONALS NETWORK
Marching to their own tune focusing on community and fun,
YPN has hosted several events this year that range from cooking
breakfast at the Ronald McDonald House to hosting a tax assessors
panel and fundraising via karaoke night.

The Young Professionals Network donates $3,000 to the Ronald
McDonald House of Albany.
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CIREB CORNER

Here it is, the End
of Another Year
The holidays are upon us and hopefully we can all slow
down just a little to enjoy the season and all the festivities
with family and friends. We will end the year with CIREB’s
Annual Holiday Party and Fundraiser on Thursday December
14th. This year we will be collecting monetary donations at
the door for A Night Out For You. This local not-for-profit
organization raises money to help those fighting cancer to
get out for a day or night and away from their pain, with no
troubles. Come help us give them The beginning ingredients
of hope.
Our membership continues to grow with a total of 636
members as of November.

Let’s give a big hello and Welcome Our Newest Members:
BROKER MEMBERSHIP
August Montgomery – Hudson Park Dev & Management

EMERITUS MEMBER
Howard Carr – The Howard Group

ASSOCIATE MEMBERSHIP
Kimberly Brunson – Purdy Realty
Mary Clark – Joe Clark Realty
Todd Stevens – CRESA Albany
Chris Fiorino – Walton Realty Group
Teresa Gitto – Coldwell Banker Commercial
Nicholas Bucchio – Pyramid Brokerage Co
Tim Canavan – Pyramid Brokerage Co
Christine Dingley - RealtyUSA

AFFILIATE MEMBERSHIP
KeyBank – Represented by Greg Novitsky
Sano-Rubin – Represented by Jim Reeks
A complete list of our members can be found on our
website at the Current Member’s page

On-The Calendar
December 14, 2017 CIREB Annual Meeting of the
Voting Membership ~ Fort Orange Club
December 14, 2017 CIREB Annual Holiday Party
and Fundraiser ~ Fort Orange Club
January Marketing Session ~ Host:
American

British

January 25, 2018 CIREB Installation Ceremony ~
Rivers Casino and Resort
Please visit our website www.cireb.com for
calendar updates and information on joining CIREB

Foley Publications, Inc. is proud to partner with GCAR. Together we will provide
a professional, bi-monthly emagazine for the Association’s membership.
For advertising information, please contact
Ned Foley at 800.628.6983 or visit our
website at www.foleypub.com
Across the Association
Across the Association

30+ Years of Real Estate Publishing Excellence!
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WELCOME NEW GCAR MEMBERS
REALTOR PRINCIPAL BROKER
Capitalland Homes
Robert Hubbard
18 Ethier Drive
Troy, NY 12180
AFFILIATE
Carey Home Inspections
Donald Clendaniel
P.O. Box 1061
Averill Park, NY 12018
REALTOR NON-PRINCIPAL
ALL IN 1 REALTY
Anthony Horan
BERKSHIRE HATHAWAY
Allona Bauer
Lonje Cooks
Becky Dodard
Meghan Golsbary
John Hyndman
Jacqueline Parker
CLANCY REAL ESTATE
Marshall Morgan
CMK & ASSOCIATES
Michaela Germond

18 Across the Association

COLDWELL BANKER
Nathan Bristol
Christy Chantel
Solomon Elimian
Elizabeth Joy
Kiersten Reilly
Erin Scantlebury
HOWARD HANNA
Lisa Brault
Marlena Brown
Ethan Cardinale
Margot Mylod
Victoria Nye
Justin Prescott
Anthony Prezio
Robert Reinert
HUNT ERA
Jonah James Bayliss
Penelope Crosby
Sherry Gallagher
JOE CLARK REALTY
Mary Clark
JULIE & CO REALTY
Valerie Napoli

KELLER WILLIAMS
Liana Antonelli
Bonnie Barr
Noil Bongalo
Linda Danahy
Mark Delay
Dominick Marchesiello
Jeffrey Puppolo
McKenzie Rizzo
Laura Vecsey
Jeanine Vollaro

RED DOOR REALTY
Craig Lehman

METRO WORLD PROPERTIES
Rosetta Salerno

STERLING HOMES
Ralph Cox
Abigail Knox

MIRANDA RE
Gina Marie Moro
PROREALTY CONNECTION
Marc Ross
PROREALTY OF NEW YORK
Zachary McCamy
PYRAMID BROKERAGE
Nicholas Bucchio
Timothy Canavan

RENEE FARLEY REALTY
Trista Pollack
ROOHAN REALTY
Gary Squires
SELECT SOTHEBY’S
Dana Farrell

SUNRISE REALTY
Samantha Willey
TRACK REALTY PRIME
Carol Cummings
WEICHERT REALTOR EXPERT
Diana Green
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EDUC ATION C ALEND AR

DECEMBER EDUCATION AT GCAR
FRIDAY, DECEMBER 15, 2017: Meth Home, Now What?
9am -12pm, $65. Taught by Rebecca Jones Upstate Training
@ GCAR. 3 hours of continuing education credit. This course
is approved for Brokers. Salespersons, Appraisers and Home
Inspectors
• This course will educate you on the current issues
regarding methamphetamine and its effects on Real
Estate
• You will learn test procures, removal and the proper steps
to take when selling or listing a home with mold.
• Completing a home inspection.
• Placing value with a cost to cure.
FRIDAY, DECEMBER 15, 2017: The Appraisal Industry:
Current Laws, Standards and how to Challenge an Appraisal,
$65. Taught by Rebecca Jones of Upstate Training at GCAR. 3
hours CE. This course is approved for appraisers, sales agents
and brokers

Students will learn:
i. The background and where we are today with current,
laws and standards for appraisals
ii. When communication with the appraiser is permitted
iii. The appraiser will understand how they can stay in in
compliance with USPAP and local licensing laws.   
iv.The sales agents and brokers will understand the policy
and steps to take when an appraisal rebuttal can be done.   
v. The appraiser that is hired to complete a review on
an appraisal that a borrower would like to rebut and
the proper steps that can be taken.    to attend for the
communications between the two licensed/certified
professionals to be understood.
CLICK HERE TO REGISTER FOR CLASSES

12 Months left to take an Ethics’ class!
As you know, all REALTORS® with the exception of Emeritus
status, must take one class of ethics every two years. We are
currently in cycle 5, which runs from 1/1/2017 through
12/31/2018. If you’ve taken an ethics class with GCAR or
through our online partner, the CE Shop, no action is needed;
we will report to NAR that you met your requirement. If you
took your ethics class elsewhere, you must email disom@gcar.
com or fax (518-464-0196) a copy of your ethics completion
certificate so that we can log it into our system and report
your compliance to NAR.

If you have not taken an ethics class in 2017, then GCAR will
give you plenty of opportunities to do so next year. Our 2018
education calendar will be coming out in early December.
If you don’t remember whether you’ve taken a class, visit
members.gcar.com to log into your account and look under
your class history to see if we have a record. If you don’t
see a class listed then check your own files for a completion
certificate and mail/fax it to GCAR.
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GCAR 2018 COMMITTEES

We are Looking for a few Good Volunteers!
Soon it will be time to request volunteers to serve on the
2018 GCAR Committees. You can make a difference! Share
your ideas and opinions and have an impact on the real estate
industry by serving on one or more of GCAR’s committees.
We hope you will join us. Watch for the Member Message
to sign up for service. For now, below is a preview of the
committees:

Broker/Owner/Manager Council
Provides opportunities for Brokers, Owners and Managers
to share information on practices. Develops education
programs which would be of particular interest to broker
owners and office managers.

Community Relations Committee
Have a direct involvement in activities which benefit the
communities GCAR members service by planning participation
in the scheduled programs of the not-for-profit community
and/or GCAR stand-alone events. Develop programs for GCAR
participation in community, civic, and charitable programs.
The committee makes recommendations as to distributions
from the GCAR Community Outreach Fund.

Trade Show Committee
Plans and coordinates aspects of the GCAR annual Trade
Show: seminars, speakers, and sponsorship for the event.

Grievance Committee
Reviews requests for arbitration and ethics complaints to
determine if a hearing is appropriate. Limited appointments
for three-year terms available. Appointees must have been
REALTORS® for a minimum of five (5) years and complete
required training.

Professional Standards Committee
Members serve on arbitration or ethics hearing panels.
Limited three-year appointments available. Appointees must
have been REALTORS® for a minimum of five (5) years and
complete required training.

RPAC Committee
Develops programs to increase the participation of GCAR’s
membership in the REALTORS® Political Action Committee.
Seeks to meet assigned goals in both fundraising and
membership participation and legislative advocacy programs.

Young Professional Network (YPN)
Through networking events and an engaged YPN
Committee, the program gives its members the tools they
need to advance their careers — and have fun in the process!
Open to members of all ages.

Have some fun while working on this premier event!

Education / Member Services
Increase awareness by planning and coordinating skill
training programs, educational seminars, community outreach
seminars and continuing education courses.
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